MOVERS & SHAKERS

INVESTCORP’S TUNG IN HONG
KONG TO EXPLORE CHINA
OPPORTUNITY

Savio Tung, Managing Director
and Global Head of Investcorp
Technology Ventures, the venture
unit of Bahrain-listed private
investment group Investcorp,
modestly declares that: “I know
nothing about investing in China or
Asia.” However, his comments
soon prove the opposite.

In Hong Kong for the first

Savio Tung

Greater China conference of
Chinese American outreach group the Committee of 100, Tung
told AVCJ: "My trip this time is a bit of fact-finding on my
own.” However, he already has well-informed opinions on the
China market.

“l often say to my friends in the
US that China is almost an asset
class by itself, in terms of their thinking
on asset allocations,” he says. “You can look at China as an
emerging market, but you also have to look at it as a separate
allocation when they do their models on diversifying their
portfolios. I'm using the criteria of a private equity manager
looking at investing in China, where you have robust growth
rates and very fragmented industry sectors.”

“China is almost an asset
class by itself”

H
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Tung welcomes the opportunities in China and the quality
of its entrepreneurs, as well as the relatively open playing
field for private equity investors. “It's still a very interesting
growth market ... the domestic absorption of goods and
services is going to be huge,” he notes. However, he tempers
his enthusiasm with caution. “I'm a little bit more hawkish
about the fact that China is not quite there yet. As a trustee
of Columbia University, I'm also part of their endowment
investing group. We have started investing in China very
cautiously.”

“What | don’t like about China is the exits,” he explains.
“About 80% of the IPOs in Hong Kong were Chinese
companies. People look at that as a win, or an as an exit. It
may be a win, but | don’t look on it as an exit. It's much
harder here in terms of ability to exit, in a total trade sale or
M&A transaction. The US and Europe are far more friendly
marketplaces for investors to see the whole exit cycle,
because the capital markets are better.”

Tung remains “very bullish on China,” especially
compared to other East Asian
markets. “I would definitely say
that by and large that it's a much
more attractive market for private
equity, venture capital, buyout opportunities. Japan is
interesting, but has their own nationalistic way of doing
things. Korea is interesting, but is part of a Greater China
strategy.”

“I think the climate is right, the mindset is right, and this

in itself is an asset class,” he concludes. -PSM
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